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Two Ways to Earn Income

1. Sales Income
&
2. Commission Income
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It All Begins With A Demonstration
&
A Choice to Become a Customer or a Distributor

Guests
May Choose
to Become A

Customer or a

Distributor

Customer Choice
Sales Income: Distributor Choice

1. Immediatefrom Commission Income:
Demonstration 1. Downline Growth
2. Reorders 2. Group Sales Volume Bonus
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Sales Income

SeneGence Distributors may purchase products at a
discounted wholesale price off Suggested Retail directly from
the company and in turn sell products to end consumers for a

profit. The difference between the cost of product at

wholesdle and the Suggested Retdil price is the Distributor's
profit when sold to a consumer.

Distributor Product Discount Schedule
0to 99.5 PV = 20% discount
100 to 299.5 PV = 30% discount
300 to 749.5 PV = 40% discount
750+ PV = 50% discount

Crder discount is based on cumulative PV during the calendar menth. For example: Crders for cumulative PV under 100
receive a 20% discount. Orders that include the 750 PV and each subtagquent arder during the calendar month will receive o
50% discount, regordless of size.

PV [Point Volue] equals % of | Suggested Retail usD
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Sales Income, SeneCash, and
Customer Direct Order

Should a SeneGence Distributor choose not to
make on-the-spot product available for customers,
SeneGence provides the Customer Direct Order
(CDO) program.

This allows a Distributor to place a Customer's order
directly from SeneGence and have it sent straight to
the Customer. SeneGence then transfers the
Distributors’ proceeds to a SeneCash account
made available for the Distributor's use.

Sales Income

1. Immediate Sales

Initial Customer Product Orders
Weekly Sales Income Goal
Limited Based Upon Personal Time

2. Reorder

Customer Retention Through Product Reorder
Up-Selling to Increase CustomerValue
Unlimited Due to Exponential Growth
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Commission Income

1. Downline

* Measures, fracks, and definesthe growth of a Downline Organization.
*Includes all types of Distributor Sales Volumes from small orders of Self
Users and large orders of Professional Business Builders.

* Must qualify to receive Downline Commissions by placing at leasta
100 PV Product Order within the same calendar month.

*May earn Downline Commissionson 5 Levels Deep with qualifications.

2. Groug Sales Volume gGSV Bonus

* Measures, tracks, and defines the sales Volumes of a Downline
Organization.

* Includes Distributor Sales Volumes of those Distributors selling
SeneGence products to end consumers.

*|Includes unlimited compression for the greatest payout to Upline
Distributors.

* Must qualify to receive Downline Commissions by placing at least a
300 PV Product Order within the same calendar month.

*May earn GSV Bonus Commissions on 5 Levels Deep with
aualifications.
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There is No “Breakage” in the
SeneGence Independent
Distributor Compensation Plan

That means you may grow year after
year upon your successes of sponsoring
and training without having to accept
lower earnings for fraining those
individuals who exceed your own sales
volumes and growth rates!
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Independent Distributor Compensation Plan

—
ol

The more you sponsor the greater

Independent Distributor Compensation Plan

You
Qrder
Produc

Once you've place a product order you become an Active Distributor. your CommiSSion CheC k eClmir'lgS as
When you've placed at least a SO%E?QD%?O?‘UCT order you become a Qualified |ong as quo[|fy|ng orders are met.

Your Upline Sponsor will receive both Downline and GSV Bonus Commissions
from your orders of any size (Downline) and orders of 101 PV and larger (GSV
Bonus) as long as they qualify with qualifying orders within the same month.
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Downline Commission

1. Downline Commission

When you sponsor your very first, 1st Line Distributor you will begin to
earn commissions checks from their sales (orders placed) of any size by
your Downline Distributors (as long as you have also placed a
qualifying order within the same calendar month of at least 100 PV)
and so willyour Upline Sponsor.

1 PV [Point Value] equals ¥ of 1 Suggested Retail USD
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Downline Commission Downline Commission

Your
ownling Distrib
1PV and Up

or

The more individuals you sponsor as
1st Line Distributors, the greater your

: P The more 1st Line Distributors the greater the number of
DO'l'enhCﬂ commission CheCkS Distributorswill be sponsored by your st Line Distributors
into your 279 Line. In turn, the greater the potential
ecome.

Downline Commissions are earned.
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Downline Commission Downline Commission

To earn 1%, 2rd, and 3@ Line Downline Commissions on Downline Distributors

The greater number of Distributors in your 27 Line the greater number of PV Orders ranging from 1PV to 100 PV placed within the calendar month,
new Distributors are sponsored into your 3t Line. In turn, the greater the you must also place a 100 PV Order with in the same calendar month. The
amount of potential Downline Commissions are earned from your 1¢ Lines’, payout is:
2nd Lines', and 3rd Lines' accumulated sales. 1%t Line — 10%
1 PV (Point Value) equals 2 of 1 Suggested Retail USD 2nd Line — 20%
3 Line — 30%

1 PV [Point Value] equals 12 of | Suggested Refaill USD
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Downline Commission

Downline Commission

B9 1= Line

EZ7 Line)

Your Your . Your

i el s R

locam ’_I;n k:,;, I'iluwnlmzeucc'nmlci’u::m gn Downline D-;hilbulgu PV Weh: run?llneg ;osrr!l Al bnw:vhplu::d wittin !h_leoagvlend;r monlnz
Te earn 4™ Line D: line € B istributors PV Orders ranging frem 1PV to 100 PV placed within the calendar menth, ou mest alio place a rder with in the same calendar mes ve at lea ine Dishibutors who placed orders, a
You must also place @ 200 PV Order with | |n the same calendar month, have af least 5 1 line Disiribulers who placed 100 PV orders, and the Downline: Lewvels 1 Beough 3must have:an “‘:"1":‘,"::'*"‘ :Vw‘?'d""'“""“ed i teast 15000 PV, The payou! i:
Down Line Levels 1 through 3 must have achieved at least 10,000 accumulative PV. The payout is: o u"“ 20\:
st =10 ne — 207
! I.!ne 1o% 3 line - 0%
- 4" Line - 5%
27 Line - 20% -
ol £* line - 5%
a.u Llne 30% BV P Ve .x.u:.:ljn'? o) buggented Retsil IO
4" Line - 5%

1 P (it Voue) equois 1 of 1 Suggested Getol LAD
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Group Sales Volume Bonus

100 PV
or more
Your Your
Your Your Your \
cownline Distiour  CownlineDistribdhr  QownineDistiowr (2 Doy Howniine Distibutye
101FV andUp 101PYV andUp 101PY andUp

'I
101FY andUp
Group Sales Volumes are paid for 15 line

Distributor product orders of 101 PV or more at 10
% of the total above 101 PV as long as you place
atleast a 100 PV or more product order.

2. Group Sales Volume
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Group Sales Volume Bonus Group Sales Volume Bonus

300 PV
_ or more
300 PV )
or more

6‘} To earn a percent of all orders of 101 PV or more for 37 Line GSV you must place at
9 least a 300 PV Product Order or more and:

5- 14 Line Distributors have placed at least 300 PV or more
5 - 2nd Line Distibutors have placed at least 300 PV or more who were personally

You earn a percent of all orders of 101 PV or more for 279 Line GSV as long as you have placed at least a 300 PV Product sponsored by ftheir upline Distributor
Order or more and: &

5- 19 Line Distributors have ploced atleast 300 PV or more who were personally sponsored by their upline Distributor 5 —3rd Line Distibutors have DlGCG‘d at least 300 PV or more who were DGI’SOHO”Y

P e P sponsored by their upline Distributor
- 2nd /
5- 2" line Distributors have placed at IE%S\T,EES D“?::ﬂ;jsr? ;\{P‘;?u\avelregirsogally sponsored by their upline Distributor 1 PV (Point Volue) equals % of | Suggested Retail USD
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Group Sales Volume Bonus

¥

=

arn a percent of all orders of 101 PV or mere for 4™ Line G5V you must place at least a 300 PV Preduct Order er mere and:
5 - 1* Line Distributors have placed at least 300 PV or more who were personally sponsored by their upline Distributor
5 - 2*4 Line Distributers have placed at least 300 PV or more who were personally sponsered by their upline Distributer
5 = 3rd Line Distributors have placed at least 300 PV or more who were personally spensored by their upline Distributor
&

5 =4" Line Distributors have placed al least 300 PV or more who were personally spenzered by their upline Distributor

17w {Poket voe] savois W of 1 Iuggestea Setcl D
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Group Sales Volume Bonus

300 PV
e or more
¥ \.

Your
Qownline Distributt
1PV and Up

Toearn a percent of all ordersof 101 PV or more for Sth Line G5V you must place af least a 300 PV Prodect Order or more and:
5 -1 Line Diskibutors have ploced of least 300 PV or more who were personally spensored by their upline Diskibulor

5 - 2% ling Distibuters have placed at least JD0PY or more who
5 = 3rd line Diskibulors have placed al least 300 PV or more whe

Your

Clownline Distributbr  Qownline Distributr

1PV and Up

d by Fheir upling
iy d by their upline D

2%

5= 4* line Dishibutors have placed of least 300 PV or more who were personally sponsored by Hheir upline Distributor

&
5 - 5® Line Diskibulors have placed al least 300 PV or more wh
B (B

o Vioow] mquoin 1 o

g

0w

ersonally sponsored by their vpline Distributor
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Group Sales Volume
Infinite Compression

Example of Infinite Compression:

In the event a Distributoron the 1% Line does not place a Product
Order within the calendar month for which commissions are being
calculated, but the 15" Line Distributor’s 15 Line [Your 27 line
Distributor) does; the 2"< Line Distributor shall “compressup" to the 14
Line for calcilation of the GSV Commission amount. “Compression
does not however, apply to Ihe.[\ quclzllﬂcoﬂon requirementsfor each
evel.

That means instead of receiving the 27¢ Line 6% commission pay out
for the 2" Line Product Orders the calculationwould be made at
the 15t Line 10% level commission pay out.

SeneGence Distributors will always receive the highest payout
possible due to Infinite Compressionrfor calculation of the payout
amount.

Global Compensation Plan:

A SeneGence Distributormay build a Downline of Active Distributors
in any country in which SeneGence operates a multilevel marketing
plan and may receive applicable Downline and Group Sales
Volume for doing so. That means as the company expands its multi

levelmarketing model around the world, so may you.

Will SeneGence Business to Heirs:
A SeneGence Distributor may will the SeneGence business they have
built to theirheirs in the USA and Canada.

Distributor Activity Requirements:
Distributors must place at least a 100 PV orderwithinany 6 month
rolling period to remain active.
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SeneGence
Independent
Distributor
Compensation

Plan

®\ Click here to become a Distributor



